SELLER’S
HANDBOOK
Everything you need to know about
selling your property in the Algarve.
ENGLISH

Welcome!
Buying or selling a property can represent a major decision,
both financially and emotionally.
In our property guidebooks we explore each process to ensure
our clients make a confident and definitive decision.
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Sale Procedure Step by step

1

Be Informed
Before listing your property for sale, talk to your lawyer in order to fully
understand the costs (involved in selling your property).

2

Sale Conditions
In addition to agreeing a value for the sale of your property, it is
important to agree an outline of the terms and conditions of sale with the
buyer.

3

Prepare your Documents
Usually, the buyer's lawyer will request your property documents in
order to carry out due diligence on the property.
However, your listing agent will need a valid copy upon agreeing the
mandate in compliance with the anti-money laundering regulation.

4

Promissory Contract
After the bill of good standing has been checked and validated, the terms
and conditions will then be drawn up on contract.
Normally, a deposit of 10% is exchanged at signing of the promissory and
the difference paid at the deed/exchange of final contract. If the buyer
defaults, they will lose their deposit.
If the seller defaults, the buyer must be compensated for double the
deposit paid.

5

Sign the Deeds
This takes place at a public notary or a local land registry office.
A third option is now available, which is through a private authenticated
document prepared by a lawyer. Once completed, the contract will be
registered under its new rightful owner.
Congratulations on the sale of your property!
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SELLING COSTS

Tax on
Capital Gains

Change of ownership is automatically reported to the tax office so capital
gains tax may need to be paid on the sale of the property.
Generally, your capital gains are the net taxable profit resulting from the
difference between what you bought and then sold the property for.
This is then adjusted by accountable inflation index, IMT already paid,
registration fees, notary fees, agent commission fees and any documented
improvement costs over the last 12 years.
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SELLING COSTS

Tax on
Capital Gains
How much tax will I pay?
Let’s look at residential status.

Non-residential individuals pay a flat rate of 28%.
Non-residential companies 25%.
For residents, half the gain is taxed in relation to your income tax level if the
property is your primary residence.
Another advantage for residents is a three-year rollover period for CGT
exemption as long as the property is your primary residence and you intend
to reinvest all or part of your taxable profit in a new primary residence
property with in the EU.
In the event that the registered public deed price in the purchase is lower
than the rateable value, the CGT will be calculated on the highest value.
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SELLING COSTS

Inheritance
Tax

There is no inheritance tax in Portugal to direct ascedants and descendants.
Any transfer of property by death or gift between spouses or to descendants
and ascendants will be subject to a flat rate of 0.8% on stamp duty - usually
based on the property’s rateable value.
Transfer of ownership to any other individuals or corporate bodies will be
subject to a flat 10% rate, plus a 0.8% stamp duty.
This situation is applicable to residents in Portugal, therefore, if you are not a
resident, you should consult the legislation in force in your country of
residence, as there may be other legal implications. Consult your tax advisor.
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How can we help?
Since 1992, we have represented buyers and sellers in
Quinta do Lago, Vale do Lobo and beyond. We believe that
every client deserves the personal attention and
professional expertise that we have become known for.
Over the years our local knowledge and experience in the
market has helped our clients find their perfect property in
the Algarve. Whether buying or selling, our goal is to provide
a simple, stress free experience.
We are your doorway to a new life in the Algarve

Why Mapro?
30 Years of experience and local knowledge;
Innovative, beautifully designed marketing tools;
A focus on the local market;
A unique and in-depth perspective;
Multilingual and dynamic team;
Worldwide connectivity through our partnerships and
a member of the Knight Frank network;
Tailored hands-on, personal service;
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The information provided does not come from any contract, can be changed at any time and was written based on our
knowledge of the area in question.

